
COMPENSATION MODELS

BUYER BROKERS

a

Compensation paid by seller:
X% of sale price
Flat fee

À-la-carte services or packages:
SEFMLS
Syndication
Marketing 

Social media
Reverse prospecting
Targeted emails to target audiences
(REALTOR® members or real estate
licensees who have sold or reside in
the community)
Mailers
Personalized calls, voicemails, texts
to target audiences

Professional photos 
Professional videos
Staging
Appraisals
Home inspections

LISTING BROKERS

This is only meant to provide education and information and is not a substitute for legal advice.
It contains links to other third-party websites, which are only for the convenience of the recipient.
MIAMI REALTORS® does not recommend or endorse the contents of third-party sites. For legal
advice or representation, contact private counsel or call the FLORIDA REALTORS® Legal Hotline

(407-438-1409). This should not be construed as legal advice or as an offer to perform legal
services on any subject matter. It contains general information and may not reflect current legal
developments or information. Nothing is intended to create an attorney-client relationship and

shall not be construed as legal advice. The information is not guaranteed to be correct,
complete, current, or suitable. MIAMI REALTORS® makes no warranty, expressed or implied,

about the accuracy or reliability of the information in these materials. Recipients of the
information in this program or materials should not act or refrain from acting on the basis of any
information without seeking appropriate legal advice on the particular facts and circumstances

at issue from an attorney licensed in the recipient’s state. MIAMI REALTORS® expressly
disclaims all liability with respect to actions taken or not taken by the recipient based on any or

all of the information in this information and materials. LAST UPDATED JUNE 3, 2024.

DISCLAIMERS:

This menu of options is a reference guide for brokerages.

Compensation models and amounts, if any, are always fully negotiable and are not set by law.
Like compensation amounts, the compensation models a brokerage uses 

are independent and unilateral business decisions.

MAKE SURE YOU ARE USING THE NEW COMPENSATION DISCLOSURE FORM! 

Offer of compensation from the listing
broker and/or seller:

X% of sale price
Flat fee

Fixed fees paid by buyer to buyer broker

Payment plans

À-la-carte services or packages:
Research on listings
Showings
Negotiations
Inspection process
Closing support

Additional contract clause for new
construction 

 
Seller concessions to offset fees due from
buyer

Combination of these models
Example: Buyer to pay $XYZ for buyer
broker’s services. If offer of
compensation from the listing broker
does not cover all or part of the buyer
broker’s fees, then buyer to pay
installments for the balance.   


