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This session is only meant to provide 
education and information on relevant 
legal topics facing the industry and is 
not a substitute for legal advice or 
representation.

DISCLAIMER:



REMINDERS:
• If you’re on Zoom: 
• Chat is disabled
• Put your questions in Q&A
• MIAMI Professionals will address as many Q&As as possible

• If you’re with us at the Global HQ, hold your questions until the end
• Recording is not permitted
• Slides are at www.miamirealtors.com/facts
• DO NOT ASK QUESTIONS WITH COMPENSATION AMOUNTS - THIS 

WOULD VIOLATE MIAMI REALTORS®’ ANTITRUST POLICY
⚬ You will be removed from the Zoom or asked to leave if you ask 

about specific compensation amounts or otherwise violate the 
Antitrust Policy



ANTITRUST POLICY
MIAMI Association of REALTORS® adheres to a strict 
policy of compliance with both federal and state 
antitrust laws. As such, any discussions or activities 
with potential antitrust implications, including but not 
limited to commission price fixing, market allocation, 
customer allocation, bid rigging, or boycotts, are 
strictly prohibited. MIAMI REALTORS® strongly 
endorses a competitive marketplace, ensuring that 
competitors have the freedom to engage in business 
without artificial restrictions on competition.





DOWNLOAD 
IT HERE

NEW TOOLKIT:



DON’T FORGET!
All business decisions must be made 
unilaterally and independently: your brokerage 
may create customized forms based on those 
decisions to meet your business’ unique 
needs (as long as they comply with the MLS 
Rules and practice changes required by the 
NAR settlement agreement).



FLORIDA REALTORS® FORMS LIVE NOW:



FLORIDA REALTORS® COURSES:
LET’S TALK

LISTING AGREEMENTS
LET’S TALK

BUYER BROKER AGREEMENTS



FLORIDA REALTORS® FORMS LIVE NOW:
HIGHLIGHTS OF NEW FORMS – LISTING AGREEMENTS
• New listing? Use the new forms!

• Required compensation disclosures (compensation, if any, is fully negotiable and is not set by law) 

• Must conspicuously disclose to sellers and obtain seller approval for any payment or offer or payment that 
the listing broker or seller will make to another broker, agent, or other representative acting for buyers

• Must be provided in writing, in advance of any payment or agreement to pay another broker acting for 
buyers, and specify the amount or rate of any such payment

• How you set up the listing agreement is what will determine which compensation agreement you will use 
(if applicable)

• Includes the opportunity to offer or consider seller-to-buyer incentives (concessions)

• Sets forth various options for how (and whether) to compensate the listing broker and/or the buyer broker



FLORIDA REALTORS® FORMS LIVE NOW:
HIGHLIGHTS OF NEW FORMS – MODIFICATIONS TO LISTING AGREEMENTS
• Have an existing listing that won’t close by 8/17/24? You and your seller 

might need to sign a modification agreement!
• Does the old listing agreement have the required compensation 

disclosures?
• Does the old listing agreement conspicuously disclose to sellers and 

obtain seller approval for any payment or offer or payment that the listing 
broker or seller will make to another broker, agent, or other representative 
acting for buyers?

• If you answered “no” to either one of the questions above, then you and your 
seller should negotiate and sign a modification to the listing agreement to 
comply with the new MLS Rules and practice changes.



FLORIDA REALTORS® 
FORMS LIVE NOW:
HIGHLIGHTS OF NEW FORM – 
MODIFICATIONS TO LISTING AGREEMENT 
(MLA-6)
This is a great form – if in doubt, use it!



FLORIDA 
REALTORS® 
FORMS LIVE 
NOW:



FLORIDA REALTORS®’ COURSES:
LET’S TALK

LISTING AGREEMENTS
LET’S TALK

BUYER BROKER AGREEMENTS



WHY ARE THERE SO MANY DIFFERENT 
OPTIONS FOR FORMS WHEN WORKING 
WITH BUYERS?! BECAUSE BUYER-BROKER 

RELATIONSHIPS ARE NOT 
ONE-SIZE-FITS-ALL.

The new MLS Rules and practice changes DO require (in part) that if you 
are ”working with” a buyer, which includes showing a home, you need to 
have a written agreement with that buyer customer

The new MLS Rules and practice changes DO NOT dictate which form 
you must use. That’s a unilateral and independent business decision. 



IMPORTANT NOTES WHEN USING 
FLORIDA REALTORS®’ FORMS 

PROPERTY PRE-TOURING 
AGREEMENT (PPTA-1)

MIAMI REALTORS® DOES NOT 
RECOMMEND USING THIS FORM



SHOWING AGREEMENT (SA-4)
BUYER BROKER AGREEMENTS (EBBA-7tn, EBBA-7nr, EBBA-7sa, EBBA-7tb)

MIAMI REALTORS® recommends deleting this line:

IMPORTANT NOTES WHEN USING 
FLORIDA REALTORS®’ FORMS 



WHY?
NAR SETTLEMENT AGREEMENT PROVISIONS 
REQUIRED WHEN WORKING WITH BUYERS:

NAR SETTLEMENT AGREEMENT PROVISIONS 
REQUIRED WHEN WORKING WITH SELLERS:



FLORIDA REALTORS® FORMS LIVE NOW:
HIGHLIGHTS OF NEW FORM – SHOWING AGREEMENT
• New buyer customer? Use updated forms!

• Showing Agreement is one form of a written buyer broker agreement

• Can list specific properties (if desired)

• Adds arbitration option for dispute resolution

• Includes compensation disclosures and other provisions required by the NAR settlement agreement

• Includes various options for compensation to the buyer broker (if any)

• No protection period

• Includes a provision that any compensation received by buyer broker from owner or owner’s broker for 
services rendered will reduce any amount owed by the buyer (if any)



FLORIDA REALTORS® FORMS LIVE NOW:
HIGHLIGHTS OF NEW FORMS – EXCLUSIVE BUYER BROKER AGREEMENTS
• New buyer customer? Use updated forms!

• EBBAs are one form of a written buyer broker agreement (more robust than the SA-4)

• Can list specific properties (if desired) or general type of property/location buyer seeks

• Adds arbitration option for dispute resolution

• Compensation disclosures and other provisions required by the NAR settlement agreement

• Includes various options for compensation to the buyer broker (if any)

• Includes provisions for a protection period and/or conditional termination (if any)

• Includes a provision that any compensation received by buyer broker from owner or owner’s broker for 
services rendered will reduce any amount owed by the buyer (if any)



FLORIDA REALTORS® 
FORMS LIVE NOW:
HIGHLIGHTS OF NEW FORM – 
MODIFICATION TO EXCLUSIVE BUYER 
BROKER AGREEMENT/SHOWING 
AGREEMENT (MEBBSA-1)
• Can use it to modify EBBAs or SA-4

• No place to enter property address because original 
agreement may be property specific

• If you and your customer want to make the 
modification property specific, add the property 
address in the “other” section

• All required disclosures added



FLORIDA REALTORS® FORMS LIVE NOW:



FLORIDA REALTORS® (AND OTHER) 
FORMS LIVE NOW:



FLORIDA REALTORS® FORMS LIVE NOW:
HIGHLIGHTS OF NEW FORMS – COMPENSATION DISCLOSURE STATEMENTS
• Compensation disclosures are required by the new MLS Rules and 

practice changes as a result of the NAR settlement agreement 
(compensation, if any, is fully negotiable and is not set by law)

• You’ve got 3 templates to pick from – NAR, Florida REALTORS®, and 
MIAMI REALTORS®

• Send these standalone compensation disclosures to customers with 
whom you’ve already signed listing or buyer broker agreements (prior 
to 8/17/24, or if you’ve used forms that don’t have the disclosures)



WHEN DO YOU NEED TO USE 
COMPENSATION DISCLOSURE STATEMENTS? 

IF YOU HAVE LISTING AGREEMENTS OR BUYER AGREEMENTS 
THAT WERE SIGNED BEFORE 8/17 USING PREVIOUS 

VERSIONS OF FORMS
--OR--

IF YOUR LISTING AGREEMENTS OR BUYER AGREEMENTS DON’T 
OTHERWISE INCLUDE THE REQUIRED COMPENSATION 

DISCLOSURE STATEMENTS



TOOLKITS:
• THE ROADMAP: HOW TO GET READY FOR AUGUST 17
• SLIDE DECK (ENGLISH): LEGAL UPDATE & ACTION PLAN
• SLIDE DECK (SPANISH): LEGAL UPDATE & ACTION PLAN
• MIAMI’S COMPENSATION DISCLOSURE FORM
• COMPENSATION MODELS
• SELLER CONCESSION OPTIONS
• BEST PRACTICES: DEVELOPER OWNED PROPERTIES
• FLORIDA: AUTHORIZED BROKER RELATIONSHIPS
• MUST-KNOW ANSWERS TO YOUR TOP QUESTIONS
• BEST PRACTICES: DATA FEEDS, WEBSITES, COMPENSATION
• ROADMAP TO THE NEW FORM

DOWNLOAD 
THEM HERE
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